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And so we open this edition of News & Views on the back 
of yet another political surprise. This time last year we were 
responding to the outcome of the referendum – introduced 
by the then majority-led Conservative government. Now 
we are reviewing the implications of a hung parliament, 
with a significantly increased Labour presence, after what 
was supposed to be a predictable election with the Tories 
sweeping to victory. Once again, the electorate has refused to 
be taken for granted. 

 
Despite the political shocks of the last year, markets have continued to trend upwards 
as they are driven instead by the positive fundamentals. Indeed, for some investors, the 
resilience of markets seems hard to believe. Our Chief Investment Officer, Michel Perera, 
addresses the reasons for this extended cycle, and why we are not facing imminent market 
collapse, in his global market review and outlook on page 4.
 
That said, the UK market is certainly challenged by the unpredictability surrounding Brexit. 
On page 8, Richard Champion explains how we are taking advantage of a rotation into the 
UK’s personal and household goods sector, which is relatively insulated from Brexit. And as 
another antidote, on page 18 Joe Paul looks at the investment opportunities that a more 
stable Europe (excluding the UK) is providing at both macro and micro levels.
 
Looking more broadly at the continuing challenges of low interest rates and falling 
government bond yields, Richard Pemberton explains on page 12 where the opportunities 
lie in fixed interest markets for the more cautious investor.  We have responded to these 
challenges by enhancing our own bond fund, which has proved a great success since 
relaunching in January this year.
 
In light of the past year’s unprecedented events it is certainly no surprise that many of you 
worry about your long-term financial futures – whether you will have enough money in later 
life and be able to leave a legacy for your loved ones. Nero Patel explains on page 15 how 
cash flow planning can be a useful tool to help you build a picture of your finances now and 
in the future, so you can assess what you need to do to achieve your financial goals.
 
Our external contribution comes from Lucy Fisher of B P Collins, with an article on the 
different options available to parents wanting to make lifetime gifts to their children. And 
our regular featured stocks include BAE Systems, Halma and BMW, which we believe offer 
compelling investment opportunities. 
 
It has been a busy year since the Brexit vote and there is a chance of yet another election 
before the year is out – this will see continued volatility in markets, providing challenges 
and opportunities for investors. Against this backdrop, our continued commitment to 
enhancing our investment platform, alongside the quality of our analysts and portfolio 
managers, has enabled us to build a robust strategy and monitor the markets carefully. 
We believe our client portfolios are well positioned in the current climate. 
 
I hope you enjoy reading this edition of News & Views. As ever, we welcome your feedback; 
if you would like to get in touch with me or your Investment Manager, we would be delighted 
to hear from you.

David Esfandi, Chief Executive Officer

Welcome

3

http://www.canaccordgenuity.com/en-GB/wm/wealth-management-uk/Our-Business/Our-People/Leadership-Team/UK/David-Esfandi/index/
http://www.canaccordgenuity.com/en-GB/wm/wealth-management-uk/Our-Business/Our-People/Leadership-Team/UK/David-Esfandi/index/


Global investment market review and outlook

Michel Perera,  
Chief Investment Officer
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Global investment market review and outlook

The current economic cycle seems to 
be on course to beat longevity records. 
This is worrying investors, who think 
that the days are numbered for this 
unusual ‘Goldilocks’ environment (not 
too hot, not too cold) and that we are 
perhaps headed for a slump. 

The key to understanding where we now 
stand lies in focusing on what caused 
the last recession in 2008 – an anomaly 
in the history of recessions, as it saw 
capital injection from the world’s central 
banks and ultra-low interest rates. 
Normally, a recession means central 
banks raise interest rates to stem the 
excesses of an overheating economy. 

It was a financial crisis of the kind we 
read about in history books – those  
that happened before WWII and 
government intervention and where 
economic cycles were extremely long, 
lasting a generation and taking 20-25 
years to recover. This cycle is longer 
than other post-WWII cycles due to the 
following unusual characteristics:

–  After the Lehman Brothers 
bankruptcy in 2008, everything 
stopped at once: industrial activity, 
corporate investment, consumer 
spending and credit flows; 
businesses and individuals  
alike were staring into the abyss, 
leaving a lasting mark on them  
as economic agents 

–  The reaction by central banks 
increased the feeling of panic,  
as they resorted to policies  
which had not been used in  
living memory

–  Because the crisis was sparked by 
something people didn’t even know 
existed (subprime mortgages),  
it heightened worries about  
other, equally unexpected crises  
in the future.

No wonder the recovery was so patchy 
and slow. Companies and banks 
deleveraged for years, consumers 
continued saving as if the recession 
was still on, and investors did not 
trust the stability of the market, being 
reluctant to take risks as they had in 
previous cycles.

The net result was slow growth, low 
inflation and lagging standards of 
living. Although unemployment has 
fallen to very low levels in the US, 
Japan, the UK and Germany, it hasn’t 
led to wage inflation, causing many 
economists to reassess the standard 
relationship between prices and 
joblessness. The Federal Reserve 
Bank (Fed) was the first central bank 
to raise interest rates, to ‘normalise’ 
monetary policy (as if the cycle had 
been normal). Other developed central 
banks are still sitting on the sidelines, 
watching the Fed before committing 
to policy changes. That’s why this 
economic cycle is continuing – but 
when will it end?

Our US-based colleague, Tony Dwyer, 
recently visited our shores and 
delivered a simple message: the US 
is not about to go into a recession. 
None of the conditions of a recession 
are present (inverted yield curve, high 
real rates, market stress). If, against 
all odds, President Trump can deliver a 
massive fiscal stimulus (tax changes, 

deregulation and infrastructure 
spending), inflation could soar and 
foreshorten the economic cycle – if 
not, we still have some room ahead. 
Against that backdrop, we still like 
equities, corporate bonds and other 
risk investments over defensive 
government bonds, gold or safe  
haven currencies.

We recently discussed what to do 
about the proverbial ‘sell in May, go 
away and come back on St Leger’s 
Day’ – alleged to be the best strategy 
for investors looking to offload their 
shareholdings in the spring and buy 
back in the autumn, avoiding the 
apparently ‘low’ months of May to 
October, where we typically see a 
decline in value. We concluded that 
any correction we may see is likely to 
be shallow. Even if we could forecast 
it with accuracy, we probably wouldn’t 
make much money by selling and 
buying back, given the tenacity of 
the cycle trend. We chose to remain 
invested, rotating from expensive 
sectors and countries to areas with 
better value (as discussed below). 
However, we are still in a position to 
increase risk substantially if there’s a 
sharp fall in markets.

Cycle and  
seasonality
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Political scandals and their implications  
for markets

Brazil’s president is mired in a scandal that may drive him out 
of office, either through impeachment or resignation. It’s only 
two years since the previous president was impeached, and 
this isn’t helping the country’s reputation with world investors. 
The South Korean president was also impeached recently. The 
time-in-office expectancy of a leader in an emerging democracy 
is getting shorter, unless the leader is a so-called ‘strongman’, 
as in Turkey or Russia. 

Is this emerging market habit spreading to developed countries? 
President Trump’s brush with the CIA and issues with his son-
in-law look unfortunate in that respect, although we think it 
unlikely this will have a lasting effect on markets. If you look at 
historical precedents, Nixon’s impeachment was concomitant 
with falling equities, but Clinton’s took place against strong 
markets. The economic fundamentals will always win over 
partisan politics in a democracy. Besides, markets applauded 
Trump’s stance on deregulation and taxes, not Trump the 
individual. Any successor with similar policies would be 
welcomed by investors.

Is the European awakening for real this time?

European equities have lagged the US for a decade, to the 
point where some investors assume this is a normal state of 
affairs. There was a brief attempt at European leadership in 
late 2014/early 2015 when the euro fell from US$1.40 to 
US$1.05, boosting eurozone exporters. It didn’t last, though. 
As soon as the euro stopped falling, European equities 
resumed their underperformance. 

Is this time different? We think it is. The economic upswing 
in the eurozone is solid (matching or exceeding the US), 
widespread (not just Germany and Spain, but also France and 
even Italy), fundamentally based (strong consumer confidence, 

collapsing unemployment) and healthy (banks have excellent 
capital ratios and companies have cleaned up their balance 
sheets). The political risk holding back asset allocators  
is abating: one after another, countries are rejecting the 
populist option. 

Granted, there will always be political uncertainty in Europe, 
but the political risk that was holding markets in thrall – the 
risk of the euro disintegrating or the European Union breaking 
up post Brexit – should now be mostly behind us, enabling 
global investors to focus on Europe again.

In fact, there are some opportunities in Europe. Some sectors 
are cheap compared with the US (banks, energy). Given the 
cyclical rally, even slightly expensive valuations should not be a 
hindrance to buyers, with better earnings ahead. In our model 
portfolios, we’ve taken the opportunity to switch US financials 
into eurozone banks.

Why we like India

India’s stock market is now expensive compared to its history, so 
we considered taking profits on our investment in Indian equities. 
However, we decided to stay invested because:

–  The growth in India is real, secular and healthy; millions of 
the very poor are becoming middle class and will therefore 
spend on aspirational needs as well as basics

–  Poor infrastructure, corruption and stifling bureaucracy  
have not prevented India from becoming the seventh largest 
world economy, and the next 20 years may see India grow  
to third largest

–  The current political leadership and programme of reforms 
(such as demonetisation) should transform India and may 
help it leapfrog other emerging markets

In our model portfolios, we’ve taken the 
opportunity to switch US financials into  
eurozone banks.

Global investment market review and outlook
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–  Entrepreneurs have arisen everywhere, creating  
businesses that have grown 100 or even 1,000 times; 
as they list on the stock market, they create fantastic 
opportunities for investors

–  Quoted equities are mostly geared to domestic  
spending – India is therefore an idiosyncratic story,  
which doesn’t depend on the US, China or Europe  
for its success

–  Investment managers can choose growth companies that 
provide basic needs (such as toilet paper) or sophisticated 
IT services, an option you don’t have in advanced markets. 
This is therefore not a market where you just buy the index. 
There is a stock-picking upside.

The UK economy in the run-up to Brexit

Economists have eaten humble pie after the UK referendum, 
as they forecast a recession which never happened. 
Nevertheless, there are now signs of weakness ahead for the 
UK. The indomitable British consumer may have met his or 
her match as inflation picks up due to rising import prices. 
Monthly statistics are unreliable but one thing is clear: British 
consumers are drawing down their savings to keep spending 
as prices increase. Saving has fallen to 3.3% of income from 
a traditional 10% level and anecdotal evidence points to 
consumers taking on more debt. This is not sustainable and 
suggests weaker growth ahead. 

The hung parliament is ushering in an era of political as  
well as economic uncertainty that may continue to weigh  
on sterling and domestically orientated stocks. 

The elephant in the room is that nobody knows how the 
Brexit negotiations will proceed and what final deal we may 
be presented with. British people will continue to consume, 
but businesses making investment decisions may be wary 
of taking on additional risk until the trade and regulatory 
environment is clear.  

As stock market investors, we fortunately have the option to 
buy shares in global companies listed in London or elsewhere. 
Our current preference is for European and emerging markets 
stocks, but there are many domestic UK companies with 
excellent management and business models that we like.  
The Brexit uncertainty will hold us back from quite a few 
others, though. 

We mentioned in our last quarterly News & Views that we 
were evaluating our currency positions. We did and reduced 
the exposure to US dollars within our sterling portfolios, as  
we think the currency risks are no longer just down but also 
more balanced. 

In conclusion

Our view, in line with our State-side colleague, Tony Dwyer, 
is that we are some way from the next recession regardless 
of what’s happening in politics. That’s not to say the 
political landscape won’t continue to pose challenges and 
opportunities for investors and we will continue to monitor 
these carefully in the context of our overarching strategy.

Anecdotal evidence points to consumers  
taking on more debt. This is not sustainable  
and suggests weaker growth ahead. 

Global investment market review and outlook
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It’s been an extraordinary three months in the world of UK politics. 
When we last wrote about the UK equity market, there seemed 
no prospect that the destabilising impact of a general election 
campaign would intrude on market assumptions. Even once Theresa 
May made her doomed decision three months ago to call a snap poll, 
it seemed unlikely that the outcome would be anything other than an 
enlarged Conservative Party majority.  

A week or 12 is a long time in politics and an absolute age for 
markets. We’re digesting the shock election result and trying to 
establish whether the hung parliament we’ll now have to endure  
can last for long, whether policy will change significantly – and if  
so, how this will impact our clients’ investments. What’s clear is  
that the Prime Minister’s desire for a strong and stable mandate  
has been dashed and replaced with a weakened and wobbly  
minority administration. She’s stumbled badly in an election most  
of the electorate didn’t want. Despite our reticence, another trip  
to the polling stations seems likely soon, perhaps before the end  
of the year.

A long time 
in politics

UK equity market review and outlook

Richard Champion, 
Deputy Chief Investment 
Officer – UK
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UK equity market review and outlook

Annualised earnings growth among the  
FTSE 100 companies is forecast to be robust,  
at around 8% for the next year.

The uncertainty this will cause is badly timed. In any case, the UK economy had 
already begun to slow this year in the face of an over-extended consumer and 
uncertainties surrounding Brexit – even if the fall in the value of the pound has 
helped exporters and unemployment is at low levels. 

A slew of weak economic data since the end of March seems to presage a period of 
greater hardship, with inflation eating into real earnings and the level of household 
savings at historically low levels. There are also signs that the Brexit negotiating 
process is causing companies to hold back on investment decisions. This mixture, 
combined with post-election jitters, is likely to keep the Bank of England from raising 
rates from their ultra-low levels until 2018 at the earliest.

The performance of economies elsewhere in the world has been stronger. Even  
if weather-related items have temporarily slowed US growth and some of the 
optimism surrounding the Trump agenda has worn off, in mainland Europe there 
appears to be solid upward momentum, combined – in stark contrast to us here  
in the UK – with lower political risk. 

As if to emphasise the divergence between the UK and the rest of the world,  
GDP growth in the UK was the weakest of all the G7 group of leading world 
economies in the first quarter of 2017, a trend unlikely to be improved in the 
aftermath of the election.

With around 70% of profits derived from outside the UK, companies listed in London 
have benefited from the improved global growth environment. Annualised earnings 
growth among the FTSE 100 companies is forecast to be robust, at around 8% 
for the next year. Although the FTSE 250 index of smaller, more UK-dependent 
companies is currently forecast to show equivalent growth of 9%, we’d expect this 
number to come down over the next few months.
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Larger companies, on the other hand,  
may well benefit from the weaker pound,  
just as they did in 2016.

UK equity market review and outlook

This changing environment has prompted a sharp rotation within the UK equity 
market, in terms of both company size and sector. Year to date, the FTSE 100 is up 
around 7%, while the FTSE 250 is up 11% – a reversal of the trend in 2016, when 
larger, more international companies did best. However, the election campaign and 
Labour’s much better than expected showing in it has meant that the FTSE 100 has 
outperformed the FTSE 250 since the election was called. 

In sector terms, more defensive areas of the market (apart from utilities, which both 
Labour and the Tories seem intent on bashing) have tended to perform more strongly. 
The best area has been the personal and household goods sector, which contains 
strong cash flow-generating names like BATS, Reckitt Benckiser and Unilever.

We’ve taken advantage of these rotations to add more exposure to companies 
we like at better valuations, such as Compass Group, Reckitt Benckiser, Carnival 
and RPC. These have tended to be international in nature and should be relatively 
insulated from the Brexit-induced travails that we expect to beset the UK plc for the 
next two years or more.

The outlook for UK equities over the coming months is likely to hinge on a return 
to political stability and clarity over the Brexit negotiations. We don’t see this as 
particularly likely over the rest of 2017 or indeed 2018. This environment is likely 
to weigh on sterling, so there are natural headwinds to significant progress from 
UK-centred companies. Larger companies, on the other hand, may well benefit from 
the weaker pound, just as they did in 2016. However, any volatility during the fraught 
conversations between the UK government and our EU friends may well present 
opportunities for us to exploit. As always, we’ll stay alert to them as they arise.
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An old but new solution  
for low-risk investors

Fixed interest
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As we approach the halfway mark in 2017, we face 
familiar challenges in generating decent returns 
for clients with low risk profiles.

If you’re looking for a decent return of c. 3.5% while remaining 
risk aware, diversification is key, even within a 100% bond 
portfolio. This may be a solution to some of the issues investors 
are still facing:

Problem 1: Inflation has increased

The US Consumer Price Index (CPI) has increased from 1.0% 
to 2.2% over the last year. The UK CPI has seen an even 
greater increase, from 0.5% to 2.7%, with the impact of the 
weaker currency still feeding through into import prices. In 
the eurozone, CPI was running at just 0.1% a year ago but is 
now 1.4%, having peaked at 2.0% at the start of 2017. 

President Trump’s election victory hit bond markets with bold 
growth policies that, in the eyes of many, equated to elevated 
inflation and on a more sustained basis. In reality, the uptrend 
in inflation was already in place and there is little evidence 
so far that we’re experiencing more than cyclical increases. 
Despite low unemployment in the US, we are yet to see much 
wage growth, which can be critical to the pace of interest rate 
hikes. Trump still has much to prove in terms of implementing 
his pro-growth policies.   

Problem 2: Cash rates have continued to fall

Our treasury team has underlined the ongoing decline in cash 
yields, whether monies are left on call or placed on fixed deposits. 
The maximum rates available on 1-year fixed deposits that we 

can currently access are 1.7% in US dollars and 0.9% in sterling. 
With a negative base rate in euros of -0.4%, there are currently no 
options to place euro cash on fixed deposit over any term.   

The broad implication is that cash remains a non-entity for 
anything other than a short-term ‘park’ awaiting investment. 
For US dollar and sterling cash, the negative real return (yield 
after inflation) is unsatisfactory. However, the negative yield on 
euro cash is unacceptable and we are now using ultra-short 
bond Exchange-Traded Funds (ETFs) to avoid being charged for 
holding euro cash on client portfolios. 

Problem 3: Government bond yields  
have fallen again

The negative impact on government bonds after Trump’s 
election didn’t last long. There has been a degree of recovery in 
2017, with 10-year government bonds returning +3.87% in the 
US, +3.26% in the UK and +0.39% in Germany.  

Having performed so strongly in a relatively sanguine economic 
environment, government bonds may soon be vulnerable again, 
with yields offering minimal value unless you take significant 
duration risks. US yields are relatively attractive at a headline 
level, but we expect to see at least two further US rate hikes in 
the second half of this year, which will likely regenerate some 
headwinds. While European political concerns have largely 
diminished for now, the UK’s exit from the EU will justify some 
caution on UK government bonds. However, with a 10-year yield 
of around 1.0% they are unlikely to sustain much appeal, even 
as a safe haven. 

Richard Pemberton, 
Investment Director –  
Fixed Interest, Jersey

Fixed interest
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Fixed interest

As we near mid 2017, our enhanced bond fund 
selection process has helped to deliver steady 
returns across all currencies.

Are there still opportunities in bond markets for 
cautious investors?

Our exposure to government bonds has always tended to be 
low, but there are relatively attractive opportunities in the 
highest rated quasi-government institutions that provide a 
solid backbone to portfolios and a degree of counterbalance 
for when risk assets sell off. Corporate bond spreads have 
broadly tightened, so yield premiums over government bonds 
have fallen. However, given the above challenges for low-risk 
investment, we can’t dismiss the ongoing relative appeal of 
corporate debt, especially as default rates are likely to remain 
low for the foreseeable future.  

The key to achieving optimum risk v reward is diversification, 
encompassing a blend of traditional plain-vanilla bond assets, 
complemented by specialist, thematic and dynamic bond fund 
strategies. This has been our bedrock approach since the 
launch of our bond model portfolios in 1998. This January, 
we made further enhancements to our bond model portfolios 
to ensure optimal diversification in the light of the current 
challenges as outlined above. 

Relaunching our bond model portfolios –  
January 2017

Over the years, we’ve continued to evolve our approach as the 
challenge of delivering returns with low volatility has increased. 
We’ve always used third party managers, and this allocation 
has steadily risen from 20% to 30%, then to 50%. In January 
2017 we increased the allocation of third party managers 
further to 100%, so our models are now presented as pure 
multi-manager solutions.

As we near mid 2017, our enhanced bond fund selection 
process has helped to deliver steady returns across all 
currencies, with a blend of specialist managers who’ve  
been among the strongest and most consistent performers  
in each sub-genre. 

Canaccord Genuity Wealth Management  
bond models – outperforming cash and inflation 
since inception:

 
Since the restructuring in January 2017, the US$ bond model has 
produced +3.91% versus our in-house blended bond benchmark 
return of +2.52%; the GBP model +3.25% (BM +1.84%); and EUR 
bond model +2.62% (BM +0.25%).

As the economic climate evolves and brings new challenges 
for risk-averse investors, it’s vital to evolve our strategy to 
deliver the best possible returns for our clients. That’s why 
we continue to monitor the markets closely and use careful 
analysis in selecting the best bond fund managers available 
for our models. The models are available for investment from 
just a few hundred thousand USD/GBP/EUR, and investors 
can access a gross income yield of around 3.5%. To find out 
more or if you have any questions about investing in bonds,  
we’ll be pleased to help – just get in touch (see contact 
details on page 27). 

Investment involves risk. The value of investments and the income 
from them can go down as well as up and investors may not get back 
the amount originally invested.

Past performance is not a reliable indicator of future returns.
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Nero Patel, 
Wealth Planning DirectorWill I run out

of money?
How cash flow planning can help

When clients come to us for wealth planning advice, they almost 
always ask ‘Will I run out of money?’ It’s an understandable 
concern. No-one knows exactly how long they’re going to live or 
what financial challenges they may face. 

Cash flow modelling can help to alleviate concerns. It’s the 
process of assessing your current and forecasted wealth, along 
with your income and expenditure, using assumed rates of 
growth, inflation and interest rates, to build a picture of your 
finances now and in the future.

If you have accumulated wealth, cash flow modelling can help 
you manage your position and make sensible decisions over the 
years. However, it’s arguably even more beneficial if you have 
longer-term objectives, as you can see how much you need to 
save and the returns you need to meet those objectives. You can 
also use it for care fees planning.

How does it work?

We start by asking you about your current financial situation, 
including outgoings and income, and establish an overview 
of your assets, including your property. Once we have a clear 
picture of your existing and future financial commitments and 
ambitions, we can create your lifetime cash flow plan, which 
should enable you to:

•  Produce a clear and detailed summary of  
your financial arrangements

•  Work towards achieving and maintaining  
financial independence

•  Ensure you’ve made adequate provision for the financial 
consequences of death or disablement

•  Plan to minimise your tax liabilities
•  Produce an analysis of your personal income  

and expenditure
•  Estimate your future cash flow 
•  Develop an investment strategy for your capital  

and surplus income 
•  Become aware of inheritance tax issues that could affect  

your beneficiaries.

A typical retirement case study –  
Chris and Cathy Pearl:

Chris and Cathy are both in their 50s, with reasonable 
savings and two children who are still financially dependent. 
They’ve reached a point where they wish to take stock of 
their finances and think about the future. They dream of 
retiring in their early 60s and sailing around the world.

To see if they’ll be able to achieve this, we created a financial 
plan to assess whether their current savings would be 
enough to provide the £3,000 per month they want to live 
on in retirement. At the same time they need to repay their 
mortgage, cover their children’s university fees and help 
them onto the property ladder. Chris and Cathy are also 
worried about needing care in old age.

Wealth planning
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Chris and Cathy’s current  
and future finances
Chris and Cathy are 54 and 52. They have  
savings and investments of £825,000:

Cash deposits £50,000
ISAs £200,000
Chris’s pension £250,000
Cathy’s pension £325,000

Wealth planning
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Wealth planning

The cash flow plan continues to detail each year’s projected financial situation, including when Chris 
is aged 65 and they withdraw funds from his pension to help their children buy their first home. At 85, 
they downsize to a bungalow, releasing £750,000 to help rebuild their asset base for later life needs. 

You can see below that if Chris and Cathy live to 95 and 93 respectively and need care in later years, 
their children still inherit around £1m, which should be free from inheritance tax.

Chris and Cathy have enough money to achieve all they’d hoped for and pass their savings down to 
their children – but this is an invaluable way to check their current financial strategy is on track.

However, it’s important to remember that a cash flow model is only as good as the information available and it must be kept 
updated with the inevitable changes to your circumstances, enabling you to make ongoing adjustments. 

When we create a cash flow model, we review it at least once a year. We make sure your plans are on track by taking account  
of any changes and adjusting your plans in line with investment returns achieved and your actual expenditure. By monitoring 
how changes affect your cash flow model, we can advise you how to achieve your long-term aspirations. If you want to find out 
more about cash flow planning, we’ll be pleased to help – just get in touch (see contact details on page 27).

Chris and Cathy’s cash flow plan
The cash flow plan breaks down Chris and Cathy’s finances year by year over their projected lifetimes. 
It includes all their savings and investments, pensions, spending in retirement and the financial 
support they’d like to offer their children. 

This snapshot illustrates the value of their savings when Chris reaches his target retirement age of 60. 
They will have accumulated nearly £1.2m in savings to help them realise their dream of sailing around 
the world. However, they also need to repay the mortgage and start drawing their target income. 
Luckily an old endowment policy will mature at this time.

At the end of their first year in retirement (2023), allowing for 3% growth, they will have around 
£905,000 available to meet their ongoing commitments.

Year Ages Total savings at the start of year Total income Total expenditure1 Savings left at end of year

2053 Chris 90
Cathy 88 £1,399,297 £23,092 £111,000 £1,332,954

Cash deposits £680,439
Chris’s state 
pension £11,718 Spending in 

retirement £36,000

ISAs £0 Cathy’s state 
pension £11,374 Care fees £75,000

Chris’s pension £0

Cathy’s pension £718,858

Year Ages Total savings at the start of year Total income Total expenditure1 Savings left at end of year

2058 Chris 95
Cathy 93 £1,054,581 £0 £0 £1,079,582

Cash deposits £221,228

ISAs £0

Chris’s pension £0

Cathy’s pension £833,353

Year Ages Total savings at the start of year Total income Total expenditure1 Savings left at end of year

2023 Chris 60
Cathy 58 £1,189,952 £75,000 £386,000 £905,321

Cash deposits £98,000
Endowment 
maturity £75,000

Spending in 
retirement £36,000

ISAs £238,810
Repay  
mortgage £350,000

Chris’s pension £465,075

Cathy’s pension £388,067

1 Expenditure covered by income and/or savings
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Joe Paul, 
Investment Director
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Forget the macro – 
focus on the micro

The European Union is a challenging place. While it has lofty 
ambitions, the reality is that when you try to identify, reconcile  
and codify the interests of 28 member states, it’s inevitable 
that things could get a little tricky. To my mind, this is where the 
opportunities arise. 

Over the course of the last few years, Europe has struggled with a 
series of debilitating challenges, but has endured. In his 1888 work 
Twilight of the Idols, or How to Philosophise with a Hammer, Nietzsche 
suggested “That which does not kill us, makes us stronger” and if the 
text was intended to foretell the ambitions and woes of the European 
Union, Nietzsche got it absolutely right. 

With debt crises, political instability, social unrest, external pressures 
and a few member states dancing near the exit, the union has 
been anything but harmonious. However, we could argue that, in 
working to overcome so many obstacles, the EU is testament to 
Darwin’s evolutionary spirit, and we are now witnessing the survival 
of the fittest. We can draw evidence to support this from a range 
of economic, market and social metrics, but maybe the clearest 
proof comes in the form of earnings being generated by European 
companies, as they provide a guide to corporate profitability.

Funds
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The chart above tracks the earnings (per share) of European 
companies over the last five years. Call it a frailty of human 
nature, but each year begins with optimistic estimates and 
a quick glance will show you that as the year progresses, 
the direction of travel is generally from top left to bottom 
right, reflecting a sequence of downward revisions and 
disappointing economic activity. 

Recently, however, this trend has reversed. Looking at the 
earnings for 2016, there’s a strong shift higher in the closing 
stages of the year, and at present, not only are the earnings for 
2017 proving resilient, they are indeed being revised upwards. 
This would suggest, at least at the corporate level, that Europe 
is in good economic health. 

The real interest, however, lies in the disconnect between the 
broad economic activity in Europe – call this the ‘macro’, and 
the performance of small European companies – the ‘micro’. 

Ask a passer-by to name a few European companies and 
you’ll be told about Airbus, Nestlé and Volkswagen. In reality, 
although these are prime examples of world-class companies 
headquartered in Europe, the bulk of their earnings come 
from outside Europe, so their economic performance is driven 
predominantly by the global economy. If you want to benefit 
from economic activity in domestic Europe, you need to focus 
on the micro.

This chart (above) contrasts the performance of the broad 
MSCI European Index and the MSCI European Small Cap 
Index. While the broad index captures all companies, the 
key determinant for inclusion in the Small Cap Index is that 
the company is somewhere between €300 million and €2 
billion in size. Typically, smaller companies are much more 
domestically orientated and, since they are small, they have 
the potential to surprise. 

In 17 of the last 26 years, European smaller companies have 
delivered faster earnings growth than their larger peers and,  
to put it simply, compounding stronger earnings growth delivers 
stronger returns for investors. Since the end of 2012, the  
Small Cap Index has delivered twice the return of the broad 
European Index. 

Going back to our random passer-by, while they’ll be able 
to name a few large European companies, they’re unlikely 
to know many or any small European companies, and this 
unfamiliarity extends into the analyst community. A large 
company might attract significant coverage, but a small 
company attracts very little, and this imperfection again 
highlights the investment opportunity. 

The evidence shows that smaller companies are overlooked  
by the analytical and investor communities, and while 
inefficient European markets might be a source of frustration 
to large companies, they are a source of opportunity to  
small companies. 

Funds

Europe yearly earnings trend

Past performance is not a reliable indicator of future returns. Past performance is not a reliable indicator of future returns.
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By way of example, take a manufacturer of household 
appliances. When designing and distributing products, the 
manufacturer needs to understand and accommodate 
regional variations. From Sweden to Spain, there are at least 
seven different types of plug socket. Wherever a change is 
needed, any frictional cost will impact the manufacturer’s 
profitability. However, if you look further down the food chain 
at the small company that makes the components, any 
regional variation presents an opportunity.  

One final point to consider is the belief that small companies 
might be significantly more risky than big companies. As we’ve 
already shown, larger companies can be influenced by a broad 
spectrum of global factors, but small companies are likely to 
operate in a niche area or have a particular specialisation, 
which provides a degree of insulation. We’re not suggesting 
that smaller companies are without risk, but given the level of 
outperformance they’ve delivered historically, we believe this 
is a risk worth taking.

The Old Mutual Europe (excluding UK) Smaller Companies 
Fund was added to our Approved Funds List earlier in the 
year. As a house, we are growing increasingly optimistic 
about the opportunities provided by Europe. For the first 
time in a long while, the political outlook looks calm, 
underlying fundamentals are healthy, and the market is 
trading at an attractive discount to its historic long-run 
average and other parts of the world. To our mind the  
future looks bright, and we are positioning our portfolios  
to participate.

If you would like more information or have any questions  
about investing in Europe, we’d be pleased to hear from you – 
just get in touch (see contact details on page 27).

Since the end of 2012, the Small Cap Index  
has delivered twice the return of the broad 
European Index. 
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Agreeing to differ

B P Collins

In our last edition of News & Views, 
we looked at the rising popularity of 
postnups as a practical way for savvy 
couples to agree what would happen 
to their assets if they separated. 
Although it may sound unromantic, 
some couples realise that things can 
go wrong and recognise how difficult 
it can be to make decisions when 
a relationship is breaking down. 
However, it’s not just couples looking 
for practical solutions in case of 
marital problems – parents, now more 
than ever, want to ensure their estate 
falls into the right hands ... 

A recent survey found that 30% of UK 
parents would not be prepared to leave 
an inheritance to their married children 
because of concerns about their chosen 
partners and the belief that they might 
divorce at some point. The same risks 
apply for parents wanting to make gifts to 
their children during their lifetime. It’s one 
of the reasons why trusts are becoming 
increasingly popular for parents planning 
their estate, while prenuptial and 
cohabitation agreements are on the rise 
with their children and partners.

Lucy Fisher, senior associate at  
B P Collins, explains the different 
options available to parents. 

Trusts

A trust is a legal mechanism, which 
can be created during your lifetime 
or by your Will on death, where you 
place assets under the control of 
the trustees for the benefit of a 
beneficiary or class of beneficiaries. 
It enables you to give away assets 
but keep some control. Trusts offer 
flexibility and wealth protection and, 
crucially, offer protection against the 
possible insolvency or divorce of the 
intended beneficiaries.

Trusts are widely used and come in 
many forms; the two most common 
are Interest in Possession trusts and 
Discretionary trusts. 

In an Interest in Possession trust, the 
beneficiary is entitled to receive the 
income from the trust fund or enjoy  
the use of the trust assets. If you set 
one up for your children, they won’t 
be able to cash in the assets in the 
trust but will receive the income from 
it for their lifetime. The assets can 
be protected and passed onto your 
grandchildren, either on your child’s 
death or if they decide to give up their 
right to the income. Tax issues relating 
to your children’s estates would need  

to be considered, as the asset will  
form part of their estate for inheritance 
tax purposes.

In a Discretionary trust, the trustees 
have a pool of potential beneficiaries 
and have absolute discretion to decide 
which of the beneficiaries may benefit 
from the trust fund, in what way and 
when. For example, the assets and 
income could be slowly released to 
your children when necessary or held 
back completely. If a child’s relationship 
breaks down, the assets and income 
can be diverted to your grandchildren or 
any other beneficiary in your trust pool. 

The tax treatment of trusts is complex 
and you should take advice before 
embarking on a trust route; however, 
that should not be a reason to avoid 
them, as the flexibility and protection 
they offer you can often outweigh the 
tax implications.

The law and tax regulations change 
frequently, so if you already have a Will 
or trust we advise you to review them at 
least every five years. 

Lucy Fisher, 
Senior Associate, B P Collins
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Loan agreements 

If you want to help one of your children 
buy a property, but don’t want to fall foul 
of the new 3% stamp duty surcharge, a 
loan agreement is a sensible route. The 
loan can be secured against the title of 
the property and repayable when it’s sold. 
In addition, the loan agreement can be 
forgiven in stages to optimise inheritance 
tax planning.  

Pre- and postnuptial 
agreements

We covered postnups in our last edition. 
A prenuptial agreement is a way of 
making sure the finances and assets 
of your child and their partner are 
accounted for before they get married. 
Although not binding on the court 
in England and Wales, they are very 
persuasive if the court needs to decide 
about the division of assets during  
a divorce. 

Pre- and postnuptial agreements detail 
the couple’s assets and predetermine 
how they would be divided after a 
divorce. Crucially, the agreements may 
cover assets acquired both before and 
during the marriage, and can seek to 
limit the impact of divorce on ‘family’ 

assets arising from inheritance or gift or 
possibly various family trusts. This can 
be reassuring for concerned parents 
thinking about their legacy.

Ultimately, having a prenuptial (or 
postnuptial) agreement will reduce the 
likelihood of costly, time-consuming and 
emotionally draining disputes over the 
resolution of financial matters during  
a divorce.

Cohabitation agreements

It’s also possible that you have children 
who are not married but are living with 
their partners. Cohabitees are the 
fastest growing family type in the UK, 
with numbers expected to reach 3.8 
million by 2031.

A cohabitation agreement is one 
way for your children to protect their 
position if and when they decide to 
cohabit. A cohabitation agreement 
generally records the arrangements 
between two people who have agreed 
to live together. It records their rights 
and responsibilities in relation to 
the property, financial arrangements 
between them and what should happen 
if they decide they no longer want to 
live together. A cohabitation agreement 

can avoid the costs of litigation over 
their respective beneficial interests in 
the property they shared.

Many parents increasingly want to 
ensure their wealth is left to their 
children and grandchildren. So there’s 
no need to feel uncomfortable about 
your child bringing up these financial 
matters with their partner, who will 
understand that you want to safeguard 
your financial position. Having clarity 
and certainty about their positions 
could save you all a lot of unnecessary 
heartache and expense further down 
the line.

Lucy Fisher is a senior associate at 
B P Collins LLP, a member of the 
Law Society’s Wills and Inheritance 
Quality Scheme (WIQS). Their 
experts understand that everyone’s 
circumstances are different and they’ll 
tailor a Will to meet your needs. If you 
create a Will with B P Collins, they offer 
a complimentary review service for  
your peace of mind. The B P Collins  
Trust Corporation is a professional 
trustee service ensuring trusts are 
administered correctly.

B P Collins
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BAE Systems 
Simon McGarry,  
Senior Equity Analyst

BAE Systems (BAE), a provider of global defence and security 
solutions, was formed in 1999 when Marconi Electronic 
Systems merged with British Aerospace. It manufactures 
products for both the military defence sector and the 
civil aircraft market. Its military products include aircraft, 
submarines and ships, electronics, sensors, and assorted 
ammunition and weapons systems, while its civil aircraft 
operations include manufacturing planes and jet wings, as 
well as various engineering services. 

Recent years have been challenging for BAE, with defence 
spending cuts in both of its largest markets (US and UK), 
which represent more than 60% of total revenues. During this 
downturn BAE was better able to cope than many of its peers, 
as almost half its revenues come from services that allow its 
customers to upgrade and maintain older equipment rather 
than purchasing newer versions. However, after several years 
of spending cuts we are starting to see some green shoots of 
recovery in both the US and the UK.

Whether Trump can follow through on his budget pledge to 
increase US military spending by US$54bn is debatable. 
However, US defence spending does seem likely to grow under 
his presidency. Alongside General Dynamics, BAE dominates 
the US high-end defence land combat market, while it also  
has a 17% position on Lockheed Martin’s Joint Strike Fighter 
(F-35) which should drive strong revenue growth for several 
years to come. F-35 production has been ramping up gradually 
and is expected to hit full capacity of 200 per year in 2019 – 
which pales in comparison with the 3,100 F-35s scheduled  
for production by 2035. 

The UK defence budget is also coming to the end of a period 
of sustained decline. Peak-to-trough spending has fallen 
16% in real terms since 2011 – a magnitude last seen after 
the end of the Cold War. However, we believe UK defence 
spending has reached an inflection point and is now likely to 
deliver sustained growth over the coming years. The UK 2015 
Defence Equipment Plan outlines where the MoD will spend 
money over the coming ten years, with the submarine market 
seeing the highest growth. BAE is particularly well positioned 
to benefit from this step-up in spending, given its exposure to 
both the Astute and Successor Class submarine programmes.

BAE also has a strong position in emerging defence markets, 
with the East Asia and Pacific region (especially China) and 
South Asia (especially India) being particularly resilient to 
any bouts of global economic weakness. In recent years the 
company has aggressively entered the commercial cyber 
security market through both acquisitions and organic growth, 
and this should deliver sustainable sales growth over the 
coming years.

From a valuation perspective, BAE trades on a 12-month 
forward consensus earnings multiple of 15.0x. Despite  
the share price rising by 43% over the last 12 months we 
continue to like this stock, given that it trades at a sizeable 
discount to its US peers such as Lockheed Martin (21.3x), 
Raytheon (20.6x), General Dynamics (19.9x) and Northrop 
Grumman (19.9x).

Featured stocks

Share price 636p

12-month high 677p

12-month low 520p

P/E 12-month forward 14.1x

Dividend yield 12-month forward 3.5%

Dividend cover 12-month forward 2.0x

Net debt (31 Dec 2016) £1.7bn
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Note:  Data above as at 30 June 2017. Performance data as at 20 June. Past performance is not a reliable indicator of future returns.
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BMW 
Marc Pullen,  
Senior Equity Analyst

Founded in 1916 as an aircraft manufacturer, today BMW is 
based around its premium automotive brands (BMW, Rolls-
Royce and Mini), motorcycles and financial services. 

Last month, BMW reported a strong set of Q1 numbers, with 
both revenue and profits ahead of the consensus forecast. 
These results came on the back of a record-breaking year in 
2016, with the company reporting its best ever revenue and 
earnings figures. 

However, with US auto industry sales expected to slow down 
this year and the spectre of growing car loan delinquencies, 
the US auto industry may be heading for its subprime moment. 
This is potentially an issue for BMW as it sells cars in the US 
and has the largest financial services arm of any of the major 
global car companies. However, BMW has a strong balance 
sheet, with €7bn of net cash and the best credit rating of any 
European car company, while its geographical diversity (the US 
accounts for just 17% of group revenue) should help it weather 
any storm.

In a sector renowned for overcapacity and destroying 
shareholder value, BMW has one of the best cash flow returns 
on capital employed profiles in the industry. This is largely  
the result of a clear focus on profitability (the group EBIT 
margin has averaged 7.5% over the last 10 years) combined 
with a steady growth in sales. But will BMW be able to 
maintain its value-creating track record in the face of 
significant headwinds? 

Over the next decade, the auto industry faces several potential 
paradigm shifts, including the mainstream adoption of electric 
vehicles (EVs), driverless vehicles and the rise in car sharing 
as an alternative to car ownership.  

EVs already account for 2.6% of BMW’s sales, although in 
certain EU countries that share is as high as 20% and the 
company believes it will be 15-25% by 2025. Rather than build 
out a completely separate EV platform, BMW is planning to 
offer multiple drivetrains (from full electric to full combustion) 
across all its models. This leaves the choice of model and 
drivetrain mix to the customer and is cost efficient, as it only 
needs one assembly line per model. 

BMW is also making significant investments in autonomous 
driving. Later this year the company will begin testing a fleet 
of 40 computer-operated cars. In the field of services, the 
company has a number of initiatives under the ‘Now’ brand 
including DriveNow, its European car-sharing programme, with 
more than 800,000 customers across 11 European cities.

BMW clearly faces challenges over the next decade, but we 
believe it has the right strategy in place. Many of the potential 
risks are already priced in with BMW’s current 12-month 
forward P/E of 8.0x, some 20% below its long-run average 
level. Furthermore, sales growth should benefit from the 
company’s largest model offensive in its history, with 40 new 
and revised models being launched over the next two years. 
This will help BMW take advantage of the predicted 16% 
growth in the global premium auto segment by 2021.  

Featured stocks

Share price €81.1

12-month high €91.0

12-month low €65.1

P/E 12-month forward 7.7x

Dividend yield 12-month forward 4.5%

Dividend cover 12-month forward 2.9x

Net debt (31 Dec 2016) €7.0bn
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Note:  Data above as at 30 June 2017. Performance data as at 20 June. Past performance is not a reliable indicator of future returns.
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Halma 
Simon McGarry,  
Senior Equity Analyst

Halma is a diversified and decentralised holding  
company made up of roughly 40 businesses. Its product 
portfolio encompasses a wide range of activities, including 
fire detection and suppression systems, corrosion 
monitoring systems, automatic door sensors and water 
treatment systems. 

The group is split into four divisions: 

1)  Industrial safety – serving the energy and process industry

2)  Infrastructure sensors – detecting hazards in public and 
commercial places

3)  Health – focusing on fast-growing and high-value niches 
such as ophthalmology and patient diagnostics

4)  Environmental and analysis – providing devices for monitoring 
and analysing air, water and quality-testing products. 

Each of these divisions has full autonomy over its own 
activities, apart from capital allocation decisions. These are 
made centrally, to ensure that capital is invested where it will 
generate the maximum return for the group.

The company is led by a strong, long-serving management 
team, with Andrew Williams (CEO) and Kevin Thompson (CFO) 
having joined the company in 1994 and 1987 respectively. 
Their focus is on top-line growth and investing profits rather 
than driving cost synergies by ‘centralising’ the business 
model. They have established a long-term annual organic 
growth target of 5%. 

While organic sales growth has been elusive among most 
capital goods stocks, Halma has delivered average annual 
organic growth of 5.5% over the last 10 years. They’ve achieved 

this thanks to a laser-like focus on industries with the following 
market drivers: increasing health and safety regulation, 
increasing demand for life-critical resources and increasing 
demand for healthcare. 

The management looks to deliver an extra 5% of growth 
through acquisitions. Their clearly defined acquisition strategy 
avoids turnarounds and buys between two and three good 
quality specialist businesses each year in fields where Halma 
has already developed expertise or has an existing presence. 
These deals are normally structured over long periods, with 
attractive earn-outs for management. This lessens bidding 
competition from private equity firms, where no synergies can 
be obtained and holding periods are usually shorter.

Through a combination of bidding discipline, operational 
leverage, margin improvement on new deals and exploiting 
the structural growth drivers mentioned above, Halma 
has grown earnings per share (EPS) at an average annual 
rate of 12% over the last decade. It has now increased the 
dividend for 21 consecutive years, with 2016 being the 13th 
consecutive year of record revenue, profit and dividends. 

Considering its impressive track record of top-line earnings 
and dividend growth, it’s not surprising that Halma has 
rewarded long-term shareholders handsomely by returning 
520% over the last 10 years through a mix of dividends and  
a higher share price. 

Admittedly, the shares now trade at a sharp premium to both 
its own history and its domestic peers on 26.4x 12-month 
forward earnings. However, given its superior margins, growth 
and returns profile, Halma remains one of our preferred long-
term holdings in this space. 

Featured stocks
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Share price 1,100p

12-month high 1,178p

12-month low 887p

P/E 12-month forward 24.7x

Dividend yield 12-month forward 1.4%

Dividend cover 12-month forward 3.0x

Net debt (31 March 2017) £196.4m

Source: Bloomberg and Quest®

Note:  Data above as at 30 June 2017. Performance data as at 20 June. Past performance is not a reliable indicator of future returns.
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United Kingdom

41 Lothbury
London
UK 
EC2R 7AE

T: +44 20 7665 4500

Guernsey

Trafalgar Court
Admiral Park, St. Peter Port 
Guernsey
GY1 2JA

T: +44 1481 733900

canaccordgenuity.com

Isle of Man

Anglo International House 
Bank Hill, Douglas
Isle of Man
IM1 4LN

T: +44 1624 690100

Jersey

PO Box 3, 37 Esplanade  
St Helier
Jersey
JE4 0XQ

T: +44 1534 708090

How can we

help?
If you’d like to talk to us about any of the topics or issues 
discussed in News & Views, please contact your Wealth 
Manager, email us at marketing@canaccord.com or call  
one of the numbers shown below.
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Important information 

News & Views is a marketing communication under the FCA rules. It has not been prepared in accordance with the legal requirement designed 
to promote the independence of investment research and we are therefore not subject to any prohibition on dealing ahead of the dissemination 
of investment research.

Investment involves risk. The value of investments and the income from them can go down as well as up and investors may not get back the 
amount originally invested. The investments discussed in this document may not be suitable for all investors. Investors should make their 
own investment decisions based upon their own financial objectives and financial resources and, if in any doubt, should seek advice from an 
investment adviser.

Past performance is not necessarily a guide to future performance. 

Where investment is made in currencies other than the investor’s base currency, the value of those investments, and any income from them, will 
be affected by movements in exchange rates. This effect may be unfavourable as well as favourable. Levels and bases for taxation may change.

This document has been produced for information purposes only and is not to be construed as a solicitation or an offer to purchase or sell 
investments or related financial instruments. The information contained herein is based on materials and sources that we believe to be 
reliable, however, Canaccord Genuity Wealth Management makes no representation or warranty, either express or implied, in relation to the 
accuracy, completeness or reliability of the information contained herein. All opinions and estimates included in this document are subject to 
change without notice and Canaccord Genuity Wealth Management is under no obligation to update the information contained herein. None of 
Canaccord Genuity Wealth Management, its affiliates or employees shall have any liability whatsoever for any indirect or consequential loss or 
damage arising from any use of this document.

Canaccord Genuity Wealth Management and/or connected persons may, from time to time, have positions in, make a market in and/or effect 
transactions in any investment or related investment mentioned herein and may provide financial services to the issuers of such investments.

Canaccord Genuity Wealth Management does not make any warranties, express or implied, that the products, securities or services mentioned 
are available in your jurisdiction. Accordingly, if it is prohibited to advertise or make the products, securities or services available in your 
jurisdiction, or to you (by reason of nationality, residence or otherwise) such products, securities or services are not directed at you.

Quest® is used under licence and with permission of Canaccord Genuity Ltd. Accounts, Share Prices & Global Consensus Estimates data 
provided in conjunction with S&P Capital IQ © 2015; Benchmark Sector comparatives are based on the Global Industry Classification Standard 
(GICS®) and provided in conjunction with S&P Capital IQ © 2015 (and its affiliates, as applicable), see restrictions. Share prices are relative to 
the MSCI USA IMI (see restrictions) Quest® is at this stage registered in the UK and in the USA, and common law trademark rights are asserted 
in other jurisdictions. CFROC, CITN and triangle are trademarks of Canaccord Genuity Limited. Quest® is at this stage registered in the UK and in 
the US, and common law trademark rights are asserted in other jurisdictions.

In the UK & Europe Canaccord Genuity Wealth Management (CGWM) is a trading name of Canaccord Genuity Wealth Limited (CGWL), Canaccord 
Genuity Financial Planning Limited (CGFPL) and Canaccord Genuity Wealth International Limited (CGWI) which are wholly owned subsidiaries of 
Canaccord Genuity Group Inc.

CGWL and CGFPL are authorised and regulated by the Financial Conduct Authority (registered numbers 194927 and 154608) and have  
their registered office at 41 Lothbury, London, EC2R 7AE. CGWL is registered in England no. 03739694, CGFPL is registered in England  
no. 02762351. 

CGWI is licensed and regulated by the Guernsey Financial Services Commission, the Isle of Man Financial Services Authority and the Jersey 
Financial Services Commission. CGWI is registered in Guernsey no. 22761 and has its registered office at Trafalgar Court, Admiral Park,  
St. Peter Port, GY1 2JA.

CGWL and CGWI are members of the London Stock Exchange and CGWI is also a member of the International Stock Exchange (TISE).
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